Table of
Contents

Interactive Navigation
Click to View Chapters

eB
Q’\‘\‘ 004

Q
G
Bere

S Tell A Friend!

 _

Section One
Orientation

Chapter1 . ... ........... 22

Foreward
Robert Irwin

The Opportumity . ... .. v v oo e 23
You Need a Good Guide . . . .. ........... ... .. .. 25

Chapter2. . . . . . ... ....... 26

Introduction
Dan Auito

A concise yet comprehensive compilation of a body of work; a summa-
ry of larger works which allows you to weigh together the individual
facets which make up the whole.

Chapterd. . . . . . ... ....... 36

One-year Job Elimination Plan
Steve Cook

Let’s ponder this question: “Why are people so fascinated with elimi-
nating their job?” I think for so many people the thought of leaving
their job provides them with a sense of freedom. First, they wouldn’t

have a boss.
Why Eliminate Your Job? . . . . ... ... ... .. L 3
WhyHoldaldob? . ........... ... ... ... .... 38
Real Estate Investing AsaTool . ... ............... 38
MythofMomey. . .......... ... 39
TypesofMoney. . .. ........ .. 39
Coming Up With Your Plan. . . .. ................. 40
Make it, keep it mentality.. . . . .................. 12
Sacrificing forthe Future . . . . . .. ... ... 12
How to Reduce Your Budget . . . ... ............... 44
Monthly Budget. . . . .......... ..., 45
PIl Sacrifice! NowWhat? . . . . .................. 45
Adjusted Monthly Budget . . .. .................. 46
Gonclusion: No Job and Financial Freedom Can Be Yours . . . . . . . 48

Chapter4. . . . . . ... ....... 50

The Credit Crunch And Its Implications For Real Estate
Stephen C. Nault

The Global Capital Markets (A Look at Cause and Effect). . . . . . . al
Savings Overseas Increased the Supply of Loanable Funds in the United

Y 1 52
Foreign Capital Lowers U.S. Interest Rates and Stimulates Growth . . 52
The Technology Boom of the Early Millennia . . . .. ........ 53
The Real Estate Bubble: Destined for Failure . ... ........ 94
The Secondary Mortoage Market: Fuel forthe Fire. . . .. ... .. 94
Financial Engineering and Credit Rating Agencies. . . . . ... ... 54
The Creation of a Perfect Storm. . . ... ............. 55
The Regulatory Environment: Subprime Mortgages . . . .. ... .. 99
Real Estate Prices Beginto Soar. . . . . .............. 56
Adjustable Rate Mortgages: Consumer Oversight. . . ... ... .. 56
The Collapse of the U.S. Financial Markets: A Phased Analysis . . . . 57
Phase I: Individuals Begin to Default on Their Mortgages . . . . . . . ]
Phase |: The Regulatory Answer, Too Little Too Late . . . . ... .. 59
Phase II: The Global Credit Crunch Affects Business . . . . ... .. 60
Banks Stopped Lending to Each Other . . . . . ........... 61
Recession as a Result of the Reduced Availability of Credit. . . . . . 61
The Larger Realm of Institutional Investors (REITs) . ... ... .. 62
The Current Recession and Other Areas of Interest. . . . . ... .. 63
What Does All This Mean?. . . .. ................. 64
My Gonclusions and Recommendations. . . . .. .......... 64
What Does the Credit Crunch Mean forMe? . . . ... ....... 65
Interest Rates Are Low and Properties Gontinue to Drop in Value . . . 66
The New Idea of Buyand Hold, . . ... .............. 66
Some Insight Into Supply Squeezes and Absorption Rates. . . . . . . 67
Stick to the Fundamentals. . . ... ................ 68
A Primer in Real Estate Finance . . . . .. ............. 68
How Does the Economy Affect Your Tenants?. . .. ... ...... 68
Leveraging Your Existing Tenants . . . .. ............. 70
Lease Termsina DownMarket . . ... .............. n
| Would Like to ThankYou .. ................... n



Table of
Contents Chapter5. . . . .. .......... 72

Finding Your Sweet Spot in Real Estate Investing
Jon Goldman

Let's,getstarted... . ......... ... ., 13
Your “Sweet Spot” begins withyou . . ... ... .. .. ... 75
[tAll BeginsWithYou. . . ..................... 15
Exercise #1:. . . .. ... e 17
The Near Perfect Performance Wizard. . . .. ... ........ 17
Step2:Mylnterests . . . ....... ... ... 18
Step 3:MyStrengths. . . ....... ... . . 18
Step 4: My Near-Perfect Performance Trait . . . .. ........ 18
Exercise#2:. . . . ..o 81
The Passion Wizard, . ... ........... .. .. .. .. 81
Step 2: What Interests Are Calling You? . . . . ........... 82
Show Me the Money! . . . .. ...... ... 83
Section Two
GETTING STARTED
Chapter6. . . . .. ... ....... 90
Real Estate as Your Cash Machine
Loral Langemeier
Theworldisonsale! . . . ........... ... .. ..., 96
Everything is negotiable . .. ................... 98
Setup: Getting Your Money and Structures Ready. . . . ... .. .. 100
MoneyRules . . . .......... ... 101
Team: Building Experience . . . .................. 101
Due Diligence. . . . ....... ..o 101
Chapter7. . . . . . ... ...... 104
10 Mistakes That Gan Kill Your Real Estate Business
Mike Collins
1. Buying rentals before ever wholesaling.. . .. .......... 104
2. Attempting to rehab homes before wholesaling. . . . . ... ... 104
3. Buying houses for rental or rehabbing without understanding
how deep a discount | could really get, . . ............. 105

4, Not understanding the value of homes at a deep level before

Imadeoffers. . .......... ., 105
5. Not understanding marketing is the most important part

of mybusiness. . ........ ... ... 105
6. Thinking | was looking for people in financial trouble. . . . . . .. 105

7. Borrowing money of any kind - hard money, family money,
hank line of credit against my home - for real estate investing while

| was wholesaling, or before I learned to be a good wholesaler. . . . .105

8. Thinking mistakes were the end of the world. . . . . ... .. .. 105

9. Not knowing what | was looking for.. . . . ............ 105

10. Wholesaling too many houses and not keeping enough

formyportfolio. . . ............ .. ... . 105
Chapter8. . . . . . ......... 107

Strategies for Surviving in a Slower Market
W. Roger Salam

Acknowledgment . . . . . ... ... . . 107
A FREE Gift for Readers of This Book. . . . .. ........... 108
Thriving in Today’s Slow Market. . . . ............... 109
Maintaining Cash Flow During These Rough Times . . . .. ... .. 110
Ten Strategies for Surviving in a Slower Market . . . .. ...... 12
Chapter9. . . . . .. ........ 119

How to Get Started Investing in Real Estate (The
Right Way, So You're Still Here in a Year!)

Nick Cifonie
Who “Is" ThisGuy?. . . . . ... v 119
TheRosy Side.... . ........ ..o 121
The Side the Gurus “Don’t” Tell You About... . .. ......... 121
Real estate is NOT alwayseasy. . ................. 121
Does that sound like hard work? ITIS! . .. ............ 122
SoWhere DoYou Start?. . . . .......... ... ... ... 122
| NEED The Corner Office! (NOT!) ... .............. 123
Let's Start With the Basics.... . ... ............... 123
Start to Take Some Action! . . . . ....... ... ... . ... .. 123
They're Trying to Sell Me Stuff!. . . . ............... 124
There’s RICHES in NICHES.... . . .. ................ 124



Table of
Contents

You Don’t Want Risky Business At First! . . .. ........... 125
Let's Flip Them houses!. . . . .......... ... .. ... 126
Ok, I've Chosen My Attack...Now What? . ............. 128
“It's hard by the yard, but a cinch by the inch!” . . .. ....... 129

Chapter10. . . . . . ... ... .. 130

The 7 Great Lies of Real Estate Investing

Jarom Adair

Getting Started: Important Things to Understand. . . . . ... ... 131
Meetthe Gurus. . . . ....... . v i 13
How to Get the Most Out of This Report . . . . .. ......... 132
| Don’t Want You to Make the Same Mistakes Most Aspiring
InvestorsMake. . . .. ........ ... .. ., 133
Partl ..o 134
The 7 Great Lies
Lie #1: Anyone Gan Succeed in Real Estate . . . . .. ....... 134
TheTruth. . . oo 134
GutCheck . .. ... ... v i 134
Lie #2: Real Estate Will Let You Live
the Lifestyle of Your Dreams . . ... ............... 135
Lie #3: You Don’t Need Money to Do Real Estate, . . . .. ... .. 136
Lie #4: This Little Known Secret Made Me Millions!. . . . ... .. 138
Lie #5: It's Fast and Easy Money!. . . . ... ........... 139
Lie #6: This System Is “No Risk,” “Guaranteed,”
“Gompletely Automated,” and/or “Foolproof”. . . ... .. ... .. 140
Lie #£7: The Best Way to Learn Real Estate Is by Doing It. . . . . . . 142
Gomelusion . . . .. ... 142
Doing the Right Thing for Yourself. . . ... ............ 143
If Real Estate Investing Is NotforYou . . . .. ........... 143
If Real Estate Investing IsforYou . . .. .............. 143
Appendix: The Guru Experience . . .. .. ............. 144
Partlhl. . . ......... ... ... ... . . ..... 146
The Road to Suceess . . . . ........c v 146
Real Estate Books . . .. ............ .. ....... 146
What Happened., . . .. ....... .. o 147
Three Things All New Investors Need . . . ............. 147
Guru Seminars . . . .. .. e 148

My First Seminar. . . . ...................
What Happened. . . . ........... .. ... ...
What [ KnowNow. . .....................

Becoming an Investor’s Apprentice. . . . .. .........
Finding Experienced Investors. . . .. ............
What Happened. . . .. .......... .. .. .. ...
What [ KnowMNow. . .....................
What to Expect from Mentors . . . .. ............
Make tWin-Win . . ............ ... .. .. ..
Networking Game Plan . . .. ................
Gomelusion. . . .. ..o i
Partlll, ..o
The Best of All Three Worlds . . . .. ............
How to Take Your Real Estate Career to the Next Level, . . . .
Get All This for FREE for Owning Be a Real Estate Heavyweight . . . .
Chapter 11
Avoiding Real Estate Mistakes and Pitfalls
Peter Vekselman

YouAremtAlone . . ......... ... ...
The “What if” Concept . . . . ................
Three Fundamental Truths. . . . . ..............

Plan A: Bubble Investing . .. ................
TakeitFromJohn . .. ....... ... ... .. ...



Table of

Chapter12. . . ... .. ...... 178 Savings Banks . . ... ... 212
Contents 7 Ste:lls to Real Estate Riches Savings and Loan Associations . . . .. .............. 212
Preston Ely Private Investors . . . . . ..................... 212
BWORE . oo oo 178 Your Eight Steps to Quick Single- and Multi-Family Home Financing . . 213
. FastResults . . .......... .. .o, 214
7 Steps To Real Estate Riches - Day One Overcoming Adversity with Single-Family Homes 214
The Mind of a Millionaire Real Estate Wholesaler . . .178 =~ =~ "= 70 R0 R R n
T 181 Lero-Gash I]nwnlI]eaIs e 214
Other Types of Single-Family Home Investments . . . .. ...... 214
DayThree . . ... oo i i 183 . )
BRI oo 185 annhuuse.SmgIe-qully lHume. e 214
. Apartment in a Multi-Family Building (Apartment House) . . . . . . . 215
DayFive . . ...... .. 187 , . \
DS 189 Gnm?u Smule-.Famlly Hpma Units, . . ................ 215
Day Seven 191 Mobile Home in a Mobile-Home Park, . . ... ........... 216
L Single-Family Detached Vacation Home. . . . ... ... ...... 216
DayEight. . . .......o i 193 o . ,
ByNE oo 194 Ypur Muneymakmu Tips for S'mule-.Famlly Home Sunness: SR .216
Dy Ten 197 Single-Family and Small Multi-Family Home Real Estate Riches Tips. . 217
""""""""""""""""" Where to Find Money for Your Real Estate Wealth Building . . . . . .218
Chapter13. . ... ......... 199 Your Money Sources Are Almost Unlimited . . . . .. ... ..... 218
How to Get Rich in Real Estate on Zero Cash 100% Financing Building Wealth From Little Cash . . .. ... ........... 219
Tyler Hicks Getting the Easiest of All Real Estate Money . . . . . .. ... ... 219
Now Here Are the Numbers of Your Single-Family Home Wealth . . . .202 Where to Find First Mortgage Lenders. . . .. ........... 220
What Types of Single-Family Homes Can Make Me Rich? . . . . . . . 204 Finding the Second Easiest Real Estate Loan. . . . ... ... ... 220
Now Let's Get You Started Getting Rich . . .. ........... 204 Two Apartment Houses on ZeroDown . . . ... .......... 221
Detached Single-Family Home Wealth Building . . . . .. ... ... 204 Have Others Finance Your Income Property Fix-Up . . .. ... ... 221
Real Estate Riches Success Book . . . ... .. .. ........ 205 Get Guaranteed Loans for Your Investment Real Estate . . . . . . .. 222
Work the Numbers for Each Property You Acquire. . . . .. ... .. 206 Get Grants for Beneficial Real Estate Projects . . . . ... ... .. 223
Put Your NumberstoWork . . .. .. ... .. .. ... ... .. 208 Apply For, and Get, Lines of Gredit for Your Investments . . . . . .. 223
Quick Success in Single-Family Homes. . . . ... ......... 208 Private Financing Could Be Your Key to Riches. . . ... ...... 224
See the Numbers of Your Real Estate Fortune . . . ... ... ... 208 Get Your Real Estate Money from Public Sources. . . ... ... .. 225
Cautions for You When Buying Any Single-Family Home . . . . . . . . 209 Raising Real Estate Money from the Public. . . .. ... ...... 225
How, and Where, to Get Single-Family Home Financing . . . . . . . . 209 Work with Investor Groups for Your Financing . . . . ... ... .. 226
Quick Benefits Offered to You by These Lenders . . . . .. ... .. 210 How to Raise Real Estate Money From Limited Partnerships. . . . . . 221
CreditUnions. . . . . . . .o 210 Use 100% Financing Funders to Get Your Multi-Unit Money. . . . . . 221
Commercial Banks . . . . . . .. .. 210 Three Steps to Getting 100% Financing . . . . . ... ....... 228
Government Loan Guarantees and Loans. . . . .. .. ... .. .. 7M1 [n Summary—How YOU Can Get Rich in Real Estate Today. . . . . . . 229
Life Insurance Companies. . . . . . .. .o v ot M USEFUL REAL ESTATE BOOKS, REPORTS, TRAINING COURSES AND NEWSLET-
Mortgage Brokers . . . ... .o v M TERS FOR BEGINNING AND EXPERIENGED WEALTH BUILDERS. . . . . . 230
Pension FUNS . . . o o v o e 212 REAL ESTATE SELF-STUDY SUGGESS KITS, BOOKS, REPORTS AND NEWSLET-



Table of
Contents

TERS. . oo 230
SUCCESSKITS . . . ... 230
REALESTATEBOOKS . ... ........... ... ... ... 232
REALESTATEREPORTS . . . . ....... ... . oot 233
NEWSLETTERS . . . ... ... 234

Section Three
INTERNET MARKETING WEB 2.0

Chapter14 . . . . . . ... ... .. 236
Internet Marketing for Real Estate Investors
Dan Stojadinovic

LEVERAGE VIRTUAL ASSISTANTS. . . .. ... ... ....... 231
COMPETITIVE INTELIGENGE . . . . ... .............. 231
WRITE YOUR WEBSITEGOPY. . . . . ................ 238
CREATE AN ACCOUNT ON GOOGLE ANALYTICS . . . .. ....... 238
CREATEAN OPT-INFORM . . . . .. ................ 238
CREATE AUTO-RESPONDERS . . . . . .. .............. 239
DIRECT MAIL FOLLOW-UP SEQUENCE. . . ... ........... 239
SUBMIT YOUR SITE TO THE SEARCH ENGINES. . . . .. .. ... .. 240
CREATE A REPORT OR OTHER GIFT TO INCREASE YOUR
CONVERSIONRATE . . . ... ... ...t 240
CARRY A CAMERA WITH YOU AND MAKE VIDEOS! . .. ....... 240
LEARN . . .o 240

Chapter15. . . . . . ... ... .. 241

Web 2.0 Internet Marketing for Real Estate Investors

Sam Bell Il

MboutSamBelllll. . .. .......... ... ... ..... P\
Internet Marketing for Real Estate Investors. . . .. ........ 2
Web 2.0 Marketing Gampaign . . . .. ............... 249
RESOURCES . . ............ ... ... . vn.. 249

Chapter16 . . . . . . ... .. ... 251

How to Automate Your Real Estate Busi-
ness and Find More Sellers and Buyers

Than Merrill
Understanding the Power of Efective Marketing . . . . .. ... .. 251
There Is No Silver Bullet . . .. .................. 251
Marketing to Find Motivated Sellers. . . .. ............ 252
Marketing to Find Buyers . . . .. ................. 259
Wrapping KA Up . .. ... oo 259
Chapter17 . . . . . . . ... .. .. 260
PPC Marketing for Real Estate Investors
Duncan Wierman
How to Make Your Business “Click” . . . .. ............ 260
Maximum Web Promotionwith PPG . . . .. ............ 262
How to Create a Profitable PPC Gampaign Management. . . . . . . . 264
PPC Bid Management. . . . ........ ... .. .. ... 265
InClosing: ToSEQ or to PPG?. . . . .. .............. 267
Chapter18 . . . . . ... ... ... 269
Social Media Marketing Across the Web
Trent Partridge
Web20 . ... o 269
Social Media Marketing. . . . ................... 210
Social Media Wealthiest Households: . . . ... .......... 210
Here'stheDeal . . . . ... ... .......... 272
Social Media Marketing. . . . ................... 212
Social Media Optimization (SMO) . . . . .............. 212
Video Marketing . . .. ........ ..o v 212
Video Search Engine Optimization (VSEQ). . . . . . . 273
9 Minute Social Media Marketing for the Busy Person . . . ... .. 213
Keysto Success:. . ... .... oo vv i 213
The Most Important Definitions You Must Learn . . . .. ... ... 214



Table of

COﬂteﬂtS Chapter20. . . . .......... 278 Chapter21. .. ........... 306
Harnessing the Power of the Internet to Build Long-Term For Beginners and Pros: How to Make A Kill-
Sustainable Wealth Through Real Estate Investing ing Generating Leads Through the Internet
Charrissa Cawley Jarom Adair
A world of opportunity in the foreclosure market. . . .. ... ... 219 In real estate investing, the equation looks like this: . . . . ... .. 307
Virtual Real Estate Investing . . .. ................ 280 lack of leads = the root of allevil. . . . .............. 307
The 10 Step Plan to Real Estate Investing Success. . . .. ... .. 282 Lesson #1 in doing business on the Internet. . . . .. ....... 308
Financing & Locating Properties. . . . .. ............. 283 First Things First: Special Online Videos forYou . . . . . ... ... 310
Researching Markets and Properties. . . .. ............ 284 12 Marketing Strategies . . .. .................. M
Inspecting Properties. . . .. ........ . o, 285 Part I: Building Your Web Site. . . . . ............... 312
Performing a Cash Flow Analysis . . . ............... 285 Part Il: Increasing Your Website Traffic . . . ............ 317
Negotiating & Making Offers . . . .. ............... 286 EmailLists. .. ........ . .o 3N
Buying ItRight . . . .. ... ... . 281 Blogs. . . ....... o 325
Renovate/Rehab Properties. . .. .............. ... 281 SearchEngines. . . . ......... ... . 328
Get Properties Appraised . . . .. ... ... 288 Article Marketing. . . . ......... ... .. .. ... 33
Refinance for Tax-Free Proceeds . . . ............... 288 Multimedia Marketing. . . .. .......... ... .. ... 333
Retain for Gash Flow or Sell and Do a 1031 Exchange . . ... ... 289 Social Marketing . . .. .......... .. ... ... 336
Using the right tools for the rightjob . . . ... .......... 290 Funded Proposals. . . .. ......... ... . v, 337
Advanced Web Strategies . . . . .......... ... .. ... 290 Affiliate Marketing . . . . ........ ... .. . . ... M
Web2.0 .......... i 290 WebSite Tume-Up. . . . ... . v 344
Virtual Assistants. . . .. .............. .. ..... 291 Comclusion . . . . .. ... .. 346
Looking Ahead . . . .. ........ .. ... 292 Aboutthe Author . . . .. ... ... 346
Chapter20. . . ... ... ..... 294 Chapter22. . . ... .. ...... 347
Leverage Tools and Strategies for Mak- Real Estate Internet Marketing Strategies
ing More While Working Less Peter Kolat
Heather O’Brien Module 2. . . . 353
He Who Hesitates Waits and Waits and Waits . . .......... 294 Fast SEO Technigues . . . .. ................... 353
Procrastination Steals Qur Dreams . . . . ............. 294 Chapter23. ... .......... 359
Eliminate Fear of Failure . . .. .................. 300 Outsource It All!
Release the Fear of Success That Holds Us Back. . . . .. ... .. 301 David Oswald
Gome to Terms With Fear of the Unknown . . . .. ... ... ... 302

Business Systems: Turn Action Into Leveraged Action in Real Estate .303 Time-Saving Tip: Realze That Time Is Our Most Impartant Asset . . .360

Time-Saving Tip: Begin Outsourcing Small Things First. . . . . . .. 361
Time-Saving Tip: Reduce the Amount of Television in Your Life . . . .361
Time-Saving Tip: Deal With People Who NEED to Sell . . . . . . . .. 362

Time-Saving Tip: Have Realtors Help You to Get Your Package Signed .363



Table of
Contents

Time-Saving Tip: Train Your Own Negotiator . . . . .. .. ... .. 363
Time-Saving Tip: Have Your Own BPO Agent . . . ... ....... 364
Time-Saving Tip: You Need to Have the “Glue” . . . ... ... ... 364
Time-Saving Tip: Turn Your Thoughts Into Material. . . . . ... .. 369
Time-Saving Tip: Incorporate Social Networking Sites

Into Your Business . . . ........ .. .., 369

Time-Saving Tip: Create a Blog to Advertise Your Social Networks . .365
Time-Saving Tip: Find a Technical Virtual Assistant

Who CommunicatesWell . . .................... 369
Time-Saving Tip: Do Most Things Over the Phone. . . . .. ... .. 366
Time-Saving Tip: Script Most Situations Before They Happen . . . . . 367
Time-Saving Tip: Fight the TemptationtoWork . . . .. ...... 368
Time-Saving Tip: Incorporate “Responsible” Text Messaging . . . . . 369
Section Four
MARKETING
Chapter24. . . . . . ... ... .. 371

How to Collect More Cash Now Targeting Higher Equity Deals
Richard Roop

Chapter25. . . . . ... ...... 378
Finding Your Buyers
Heather Seitz

Step 1: Determining Your Business Model . . ... ......... 380
Step 2: Find the Deals (Select Your Target Strategy) . . . . . . . .. 380
Sample Deal; Absentee Ownmer. . . . ... ............. 381
Step 3: Evaluate Deals in 10 Minutes orLess . .. ... ... ... 384
Step 4: Writing the Contract . . .. ................ 385
How to Find A Buyer In 15 Days or Less For An
Existing Property (Pretty House) . . ... ............. 386
How to Sell a Fixer Upper (That You Currently Have Under Gontract)
ThisWeekend! . . . . .......... ... ... .. .. ... 389
9 Ways to Find Buyers In Today's Market! . . .. .. ........ 390
How to Use Bandit Signs for Buyers . . . .. ............ 392
A Gouple of Tips for Effective Online Classified Ads. . . . . ... .. 395
Without Buyers You Wil Fail As A Real Estate Investor!. . . . . . .. 402
About the Author . . . . .. ... ... 405

Chapter26. . . . . ... ...... 408
No Nonsense Marketing Strategies
Kathy Kennebrook
Chapter27. . . ... ........ 425
Door-Knocking Secrets Revealed
Steve Jackson

“Overcome Your Fears or Forever Be a Prisoner To Them...”. . . . .425
“Courageous - Acknowledge Fear and Act Anyway”. . . .. ... .. 426
“Remember, If It Is Meant To Be, ItisUpToMe.”. . . ... ... .. 426
So, what are you waiting on? Let's get started’. . . . ........ 426
TimetoHitthe Road . . .. .................... 426
Secret #£1 - Scope Out The Property . . . .. ........... 426
Secret #2 - Time to Knock on ThatDoor . . . ... ........ 01
Mental & Physical Preparation (Getting Into the Right Mindset). . . .428
Secret #3 - Time to Get the Right Mindset . . ... ........ 428
Secret #4 -Your Body Language . . ... ............. 428
| Knocked on the Door Steve, What Dol Say?. . ........... 428
Secret #5 - It is Not What You Say, It Is How You Say it... . . . . .429
Mindset of the Home Owner. . . .. ................ 429
Secret #£6 - Most Common Owner Responses & Objections . . . . . 429
Response #1 - We Want to Save Our House . . . . ......... 429
You Made It in the Door - Now What? . . ... ........... 429
Secret #7 - Immediately Take Control of Situation. . .Own the Room. .429
Secret #£8 - Be Respectful & Professional . . .. ......... 430
Your Goal or Primary Aim... . ........ ... .. .. ... 430
Secret #9 - Seek to Understand, Then Be Understood . . . . . . . . 430
Secret #10 - Law of Reciprocation . . . ... ........... 431
Response #2: - We Just Want to Sell It and Get This Behind Us . . .432
Time to Inspect the House. . . . .. ................ 432
Secret #11 - Your Repair Estimate Will Never Be Right . . . . . . . 432
Make Your Offer Then Zipit! . ... ................ 432
Secret #12 - He Who Speaks First, Loses First . . . .. ... ... 432
Secret #13 - Magic Words to Buy Houses Cheap! . . .. ... ... 432
Objection #1 - We Have Everything Taken Care of, Go Away . . . . . 433
Secret #£14 - Agree with Them and Then Turn Them Around . . . . . 433
Tools to Make Life A Bit Easier . . .. ............... 433



Table of
Contents

Additional Information. . . . . ......... .. ... ..., 434
Aboutthe Author . . . . ... ... . 434
Chapter28. . . . . . ... ... .. 436
Gorilla Marketing for Real Estate Investors
Jobn Ybarra

WHAT HAPPENED??. . . . . . . oo oo e 436

They are out there, RIGHT NOW in 2009.

The Secret is MARKETING. . . .. ................. 431

So how does the Farmer analogy work in Real Estate? . . ... ... 431

Here are a few of the forms of marketing that | find not

only successful but alsocheap. . . . .. ....... ... .. ...,

(Fertilizing) . . . ... ... 438
Chapter29. . . . . ... ...... 444
How to Create Your Own Ultimate Buy-
ing and Selling Machine!

Larry Goins

Part 1 - How to Analyze a Property Fast. . . .. .. ........ 444

Investing in Luxury Homes . .. .......... ... ... .. 445

Infinite Yield Investing . . ... ........ .. ... .. ... 445

Part 2 - How to Find More Deals Than You Gan Handle . . . . . . .. 446

Part 3 - How to Negotiate a Great Win-Win Deal . . . ... ..... 448

Part 4 - How to Get It Under Contract Fast. . . . .......... 449

Part 5 - How to Inspect the Property . . .. ............ 450

Part 6 - What's It Really Worth? aka Understanding Appraisals. . . .451

Part 7 - Closing the Deal with No Gash, Credit or Experience. . . . . 452

Part 8 - Funding Your Property. . .All Gash Doesn’t Mean Your Gash. .452

Part - Sold in Two Hours. .. Selling Your Properties at

Lightning Speed. . . . . ....... ... ... . . L 454

Part 10 - How to Automate the Buying and Selling Process. ..

Setltand Forgetht. .. ...................... 455
Chapter30. ... .......... 459
Searching the MLS for Investment Properties

Ross Hair
Search the MLS for Investment Properties. . ... ......... 459

Chapter31. ............. 464

Autopilot MLS Gorilla Submission How | Be-
came Martin the MLS Gorilla

Matt Gerchow
GORILLA MARKETING.. . . .. ................... 472
Chapter32. . ... ......... 486
Real Estate Marketing Strategies for To-
day’s Changing Market
Kent Clothier
THE 3 PILLARS OF SUCCESSFUL MARKETING. . . . .. ....... 488
IS BRANDING AND MARKETING REALLY IMPORTANT? . . .. ... .. 488
DEVELOPING A MARKETING PLAN . . ... ............. 491
SO NOW [ HAVE A MARKETING PLAN. WHAT SHOULD A
GOODLEADGOST? . . . .. o oo e 494
WHAT WORKSBEST. . . .. ..... ... i, 495
VANITY BRANDING THE BEST RETURN ON INVESTMENT
INMARKETING . . .. ......... ... ... 502
Here are a few facts about Vanity Branding.... . . . ......... 903
A Great Article on the Benefits of Toll-Free Numbers... . . . . ... .504
BETTER LEADS = BETTER CONVERSIONS. . . .. .......... 505
WHY WOULD YOU EVER WANT TO
UTILIZE 1-800-SELL-NOW . . . . .. ....... ...ttt 506
DON'TWASTEYOURTIME. . . . .................. 508
WOW! What a waste of time, money, and energy.. . . .. ...... 508
ADDITIONAL RESOURCES . . . .. ................. 510
Chapter33. . ... ... ...... 525
Foreclosures.Gom Profits Plan of Action for 2009
Alexis Mcgee
What's on Everyone’s Mind - Is this Another 19297 . .. ... ... 929
Why we are NOT Headed for another Great Depression . . . . ... . 926
2009 Obama Stimulus Package . . . .. .............. 926
Interest Rates Tanking . . .. ................... 021
1% Drop in Mortgage Rates = 10% Decline in Prices . . . . .. .. 521
Housing Affordability Backt0 1994 . . . .. ............ 921
Galifornia Recovery Already UnderWay . .. .. .......... 528



Table of
Contents

Housing Shortage onltsWay . . .. ................ 928
Why are housing starts and permits so low? Are builders

being prudent? . . . . ... 928
What about All Those Foreclosures?. . . .. ............ 528
What about the “Next Set of Resets”? . .............. 528
Now Is the Time for Savvy Investors. . . ... ........... 929
Nobody Believes We Could have a Housing Rally . . .. ....... 530
Here are a few more noteworthy expert comments: . . ....... 530

Section Five
FORECLOSURE, LOSS MITIGATION

Chapter34. . ... ......... 531
Luxury Home Short Sales, Loan Modi-
fications, and Deed in Lieu

Coach Pat Martin
Day 1: 5 Steps in 5 Days to Make $5,000 in 5 Weeks. . . . . . . .. 939
Day Two: 5 Steps in 5 Days to Make $5,000 in 5 Weeks, . . . . . . . 939
Good morning & congratulations on making it to Day Three. . . . .. 043
| know you're ready for Step Four.. . . . ......... ... .. 945
This is Day Five, Step Five. . . . ... ........ ... . ... 048
Chapter35. . ... ......... 552

The Key Steps to Working With the Bank Mitigator
Paul]. DaCosta

FindOut:, .. ..o 953
The Mitigator Package . . . .. .................. 953
WhattoWatch For!. . . ............ .. ... ..... L]
Short Sale Required Paperwork . . . .. .. ......... ... L]
Chapter36. . . . . ... ...... 963

Making a Fortune By Short Selling Second Mortgages

Don Derosa

Introduction: Learn How to Create Equity by Short-Selling

Second Mortgages! . ........... .. ... .. ... 563
MyStory ......... 0.0 564
The Basics: How itWorks. . .. .................. 565

Whatisa ShortSale? . ...................... 566
FiveSteps . . . ... .o i 566
Why Focus on Second Mortgages? . ................ 966
Why Sellers Want to Short-Sell . . .. ............... 967
You are offering a solution for the home- owner . . . ... ... .. 967
Finding the Property . . ... ... ... ... v, 968
Foreclosures . . . ... ......... ... .. 568
Mailings . . ....... .o 51
Realtors are your best source for expired listings . . .. ...... ar2
REO’s and Fixer-Uppers. . . . ... ... oo i oo 12
NewspaperAds .. .......... ... .., 12
Signs ... ar2
Realtors . . . ...... .o i 12
BPOAgents . .......... .. ... 573
Working with Sellers . . .. ............ . ... ..., 573
Gathering Information . . .. .......... .. ... . ... 573
Evaluate YourLeads . ................ ... ... o974
You have to go through a process hefore deciding if you should get

mvolved . . . o974
Calculate Your Offer . . . ......... ... v, 575
Knowing the numbers will be the secret to your success . . . . . . . 976
Preparing Your Buying Packet. . . . ................ or7
Meeting with the Seller . . . . . .................. or7
They've got to be comfortable with you helping them. . . . ... .. or7
Working with Lenders . . . ........ ... .. .. .. ... o978
Contacting the Lender . . ..................... o978
Always follow the lender’s instructions to the letter . . . ... ... a79
Gompleting the Lender's Packet . . . ... ............. a79
Submitting Your Offer . . . ............ ... ...... 580
Working with theBPO . . . .. .................. 581
The Lender's Response . . . .. ... ... i i 581
What if You're Running Out of Time? . ............... 581
Closing, Renovation, and Exit Strategies . . . ... ......... 582
Closing . . ... o i 582
Removation. . . .......... . i, 582
Finally, You're Readyto Sell . . .................. 983
Celebrate your SUGCESS . . . . . v v v e 9583



Table of
Contents

Chapter37. ... .......... 986
R.E.0 Me! The Creation of the Modern Day REO

Jobn Ingram

CreatinganRED . . .. .......... ... .. ... 587
Toxic Sub-prime Overview . . . ........ ..o oo, 590
Foreclosure...the Process . . . .. ...... ... .. .. ... 593
Follow thatAsset... ... ....... . v, 594
TimetoControl . ........... ... .0 ... 595
RESOURGES . . ........... ..., 596
Chapter38. .. ........... 598
How to Get a Lender to Say “Yes” to a Real
EstateShort . . . . . ... ... .. 598
Cory Boatright
INSTRUGTIONS . . . .. ...... ... .ot 598
STEP 1: Determine Fair Market Value (FMV) . ... ...... .. 099
STEP 2: Evaluate Sold Comps Systematically . . . ......... 999
STEP 3: Reveal the ARV (After Repair Value) . . .. .. ... ... 600
STEP 4: Figuring out the LendersBPO, . . . ... ......... 600
STEP 5: What is The House Type? . ... ............. 600
STEP 6: Learning the Loan Types. . . .. ............. 601
STEP 7: Memorizing the Percentages . . . .. ........... 602
Here are more percentages you need to memorize.. . . . ... ... 602
STEP 8: How to Deal with Junior Lien Holders . . .. ... ..... 603
STEP9: InClosing. . . ........ ... v 603
Chapter40. . . . . . ... ... .. 605

Transactional Funding and Short Sales Solutions
Mike Nicholas

INTRODUGTION . . . . . ... oot 605
SHORT SALES... . . ....... .. it 606
Disclosure..\We use the Option Gontract to give disclosure.. . . . . . 608
Seasoning... We use a Land Trust to avoid this issue.. . . ... ... 609
SHORT SALE MITIGATION... . . .. ........ ... ..., 610
SHORT SALE ANALYZER... . . . . ... ... . v ittt 610
TRANSACTIONAL FUNDING.... . . . . ... ... oottt 611
CREDITREPAIR. . . . . ... v it e 612

GONCLUSION . . . ... ... oot 612
Chapter41. . ... ......... 614
Foreclosure

Cornersitone Group

REMAINGALM . . ..., ... it 614

TAKECHARGE . . ............ ... ... ...\, 615

YOUGANDOIT ... ..o 615

WHATNOTTODOD . ........... .00, 615

COMMUNIGATION .. ......... .. 616

GONTAGTLOG . . ..........0vviiiinennn, 617

CONTAGTING YOURLENDER . . . ... ............... 618

COMPILE WORKOUT PACKAGE . . . .. ............... 620

Hardship Letter . .. ........ .. . 621

FINANCIAL STATEMENT INSTRUCTIONS . .. ............ 622

THEWORK-QUTPLAN. . .. ... ... o 624

ALTERNATIVEHELP . . ... ..... ... i 624

HOPENOW . ... ... 624

FHA - Federal Housing Administration . . . . ............ 625

VA - Department of Veteran Affairs . . .. ............. 625

SCRA . 626

The 6% Interest RateRule . . . . ................. 626

REFINANGING . . .. ........... ... 626

SHOULD YOU SELL YOUR PROPERTY? . . ... ........... 627

QuickSale . . ......... i 628

ShortSale . . ....... ... . 628

DEED-IN-LIEU OF FOREGLOSURE . . . . .. ............. 629

Mppendix A . .o o 631

MppendixB . .. ... 633

MppendiXxC . .. . o 633

MppendixD . . ..o 641



Table of
Contents

Section Six
PRIVATE MONEY AND CREATIVE FINANCE

Chapter42. . . . . . ... ... .. 643
The New Real Estate Bubble
Lou Brown
Chapter43. . . . . . ... ... .. 650
Creative Seller Financing
Larry Harbolt
The Times They Are-A-Changin’ . . . .. .............. 650
How Is the Market Going to Be Different? . . .. .......... 651
What is Creative Seller Financing?. . . ... ............ 653
Why is Seller Financing GoingtoBe . . ... ............ 654
When Do You Need Seller Financing Terms? . . . . ... ... ... 654
You MUST Learn How to Think Outside of the Box! . . . . ... ... 655
AKey Success Seeret. . ... ... ... . ... 655
Getting down to the nuts &bolts.... . ............... 659
Everyone Needs a Buying System. . . . .. ............. 657
Chapter44. . . . .. ... ... .. 668
Finding and Using Private Lenders
Alan Cowgill
Who Are Private Lenders?. . . . ........ ... ... .... 669
Why Use Private Lenders? . .. .................. 670
Where Do You Find Private Lenders?. . . .. ............ 670
SEC Questions Answered . . . . ........ ... 672
Chapter45. . . ... ... ..... 678
Explode Your Investing Business
Through the Power of the Web
Josh Brown
MYSTORY . . ........ 0 i 678
REAL ESTATE & INTERNETFUSION. . . . .. ............ 680
Multiplying Your Income. . . . . .. ... ... 680
Internet Connection in EveryRoom. . . . ... ........... 681
Branding Sites . . . . .. ... . 681
Sales Letter Sites. . . . ........ ... . 682

Squeeze Pages. . . ... .. 682
Give Them Something of Value. . . . .. .............. 682
Building Lists. . . . ......... . v 683
The Autoresponder - “Set It And Forget It". . . .. ... ...... 683
Drive That Traffic Home. . . . .. .............. ... 684
TOP TEN TRAFFIC BUILDING STRATEGIES. . . . .. ......... 684
Article Marketing. . . . ........ .. 684
Article Submission Directories, . . . .. ...... ... ... ... 685
JointVentures . . .. ... ... . e 687
Search Engine Optimization. . . .. ................ 695
Linking Strategies . . .. ........ .. i 695
Product Launches. . . .. ....... ... ... . 696
Web20Tacties . ............. . v, 696
REI 20 BASIC MODEL. . . .. ....... ... viiivn. 697
Multiple Profit Streams . . . . .. ........ ... ... ... 697
PROFITCENTERS . . . .. ........ . i, 698
Wholesale Deal Page . . .. ............. ... ..., 699
Favorite Power Words. . . .. ......... ... ..., 102
12 Proven MagicWords™ . . . .. ........ ... ... ... 102
Multiple Links . .. . ....... . i 103
Find Reputable Experts . . . . . ......... ... .., 103
PayPalisYour Friend . . . .. ....... ... .. . .. ... 703
Chapter46. . . . . . ... ..... 710
How to Set Up and Obtain Business Credit Lines
Dustin Mathews
Who The Heck Wrote This Report?. . . .. ............. 710
My Partner, Mark.... . .. ........ .. i [l
[tfallsapart!, . . ..... ... i 112
This Is Not Some Sort Of Sales Letter . . . .. ........... 13
SoWno Is This ReportFor? . . . .. ...... ... ... ..., 113
Lack of Financing! . . .. ........ ... . . 119
How Business Owners Typically Go About Raising Money . . . . . . . 716
Leverage their personal credit! . . . .. .............. 716
Personal Credit Is Actually Draining Your Bank Account. . . . .. .. i
You're Gompletely On The Hook For Everything. . . . ........ i
The Most Powerful Gomponent of Business Credit . . . . ... ... 718



Table of
Contents

UNLIMITED! . . ..o 118
The Coveted Safety Award . . . . ................. 718
Why Gan’t This Guy Find A Good Place To Get A Haircut? . . . . . . . 719
[tAIl StartsHere . . . ......... ..., 9
The More Your Corporation Borrows,The MORE It Gets!? . . . . . .. 720
The Best Entity For Corporate Credit. . . .. ............ 720
Business Credit Bureau Secrets Revealed . . . ... ........ 720
Corporate Experian. . . . ....... ... 121
How To Get The Banks To Chase You, . . . ... .......... 122
The Dirty Little Secret . . . .. ....... ... ... ... .... 122
Flying Under The Radar . . . .. .................. 122
Here's a sneaky, yet totally legitimate strategy. . . ......... 123
The Personal Guarantee Myth. . . .. ............... 123
How To Get ‘Em To Give You Even More Money . . . .. ... .. .. 124
ABIG Negotiation Tip.. . . .. ....... ... v, 124
OC Fawecett'sStory . . .. ...... ... .. . 125
The Power Of Partnerships. . .The School Teachers . ... ... .. 126
Killer Resources . . . .. ...... v iv i 121
Chapter47 . . . . . . ... ... .. 729
How to Find Millions in Private Money Loans
Mark Walters
Hard Money Loans Explained . . .. ................ 129
Individuals vs. Institutions. . . .. ................. 730
High CostLoans . .. ......... ... . v 13
Less Paperwork. . . . ... ... o 13
PropertyValue . . . ......... .. i 132
Ve 132
LowerRates . . .......... ... i 733
Reasonable Terms . . .. ....... ... ... v, 134
Refinancing Option . . . . . ...... ... . v 734
Reasons for Hard Money Loans . . . ... ............. 734
Buying Foreclosures . .. ......... ... ... . ... 135
Quick Payoff . . . ... .o i 739
Cross-Collateralization . . . ... ................. 740
No Down with Hard Momey. . . . ........... ... ... 740
100% Finaneing . . . .. ... o 4

ARVRehab Loans .. ......... ... ... 142
The Purchase Offer. . . .. .......... ... .. ..., 743
Loan Process. . .. ... .o i 743
ExpensiveLoans . . . . ........ ... 144
Howto Use Hard Money. . . . ... ................ 745
Your Friend the Hard Money Lender . . .. ............. a7
Broker or DirectLender. . .. .. ........ ... .. ... 748
Finance Most Property . . . ... ...... .. v 749
RAMoneY . ... ..o oo 791
Finding Private Lenders. . . . ... ........... .. ... 152
ManCowgill . .. ...... ..o 793
Pool Lender Money . . . . . ....... ..o i 754
Steve Gook. . . . ... ... 759
Fairfield Financial, . . . . .......... ... .. .. ... 157
When You Need a FastClose . . .. ................ 157
Hard Money Q and A From Coppercrest Funding . . . .. ...... 758
Hard Money Lender List. . . . ................... 799
Why Private Money? . . .. ........ ... .., 760
Nothing Attracts Deals Like CASH!. . . . .. ............ 761
Financing During a Credit Grunch - 5 Things You Can Do Now. . . . . 162
GLOSSARY of LOANTERMS . . . .. ................ 163
Chapter48. . . . . ... . ... .. 767
Seller Financing: A Unique and Timely Opportunity
Eddie Speed
How to Profit from the Nation’s Growing Real Estate Crisis . . . . . . 167
The SilverLining . . .. ... 768
What Is Seller Financing? . . . .. ........ .. ... ..., 768
Why Seller Finance? . . .. ......... ... v, 769
Seller Financing’s First Foray into the Big League . . ........ m
Seller Financing Retains a Foothold . . . . .. ........... m
Seller Financing Goes Mainstream. . . . ... ........... 72
Opportunities in Seller Financing . . .. .............. 72
BrokeringNotes . . . ........ .. . i 72
[nvesting in Notes for One’s Own Portfolio . . . ... ........ 73
Note Manufacturing. . .. .......... ... ... ... 73
A Once-Risky Business . . . .. ...... ..., 174



Table of
Contents

Seller Financing: New and Improved—and Mainstream . . . .. . .. 174
Beyond Seller-Finance Notes . . .. ................ 776
ASafeBet.............. . i, 176
It's a Good Thing—It's a Good Time . . . . ............. 776
Additional Asides. . . . . ...... ... .. 111
Chapter49. . . . . . ... ... .. 781
Guidelines for Selling and Buying Notes
Tom Henderson
Check List for Note Purchase Approval, . . .. .. ......... 791
Check List for Deed of Trust. . . . .. ............... 192
Chapter50. . . . .. ... ..... 793

Making Money Without Money, Creative Finance
Michael Morrongiello

Deferred Downpayments . .. .................. 796
Split Funding the Purchase of Property. . . . .. .......... 191
Wrap Around Financing - Your Multi Purpose Financing Vehicle . . . .799
What is Wrap Around Financing?. . . . ............... 799
Wrap Around’s - Useful for both Buyers and Sellers. . . . ... ... 800
How to market properties to sell quickly, easily and for the
most profit, even in a soft real estate market!. . . . .. ... ... 800
Let's take a look atanexample:. . . . . .............. 800
Seller Financing can be good for both the property Buyer and Seller 801
About the Author:. . . . .. ... .. 802
Home Study Courses . . ... ......... . v, 802
Paper Into Gash - The Gonvertible Currency - How to Effectively
Greate Marketable Real Estate Notes.. . . ... .......... 802

Chapter51. ... .......... 804

Creative Financing Secrets for Real Estate Investors
David Leach

OutsidetheBox. . . .......... .. ... 804
What Is Seller Financing? . . . . .................. 805
Fannie Mae and FreddieMac . . .. ................ 806
Qualify Them—OrElse! . . .. ....... .. ... .. .. ... 806
How DoesItWork? . .. ........ ... .. 807
ButlDon't WanttoBeaBank. ................... 807

Chapter52. . . . . . ... ..... 809
Real Estate Money Secrets Revealed
Kenny Rushing

SeoretE L . o 809
Seoret 2 . e 810
Secret#Ed: . ... 811
Seoret#Ed: . .. 812
Seoret#ED: . .. 812
Secret#EB: . ... 814
SeoretdE T . e 815
Secret#E8: . . ... 818
Seoret#E 0 . .. 825
Seoret#10:. . . ... 826

Chapter53. . . . . ... ...... 828

Benefits of Private Money for Real Estate

Frank Jreij

Are You Prepared for the Changes in the Real Estate Market? . . . .828
THE SUBPRIME MORTGAGE MELTDOWN. .. . ............ 829
S0...What are the benefits for the Private Lender? . ... ... .. 830
What are the Benefits for the Investor/Buyer? . . .. .. ... ... 831

Chapter54. . . . . . ... .. ... 834

How to Find Private Lenders Globally

Trace Trajano

INTRODUCTION. . . . ... . oo 834
ABOUTTHEAUTHOR . .. ....... ... . v, 835
CHAPTERT. . . . . . o e 836
Why Raise Foreign Money ., . . .. ........ ... ... ..., 836
CHAPTER2. . . . .. v i e 831
Raising Money is Like “Baking PIE” . . . .. ... ......... 831
CHAPTER3. . . . .. o i e 838
Performance - What Investors Are Looking For. . . .. ....... 838
CHAPTERA. . . . ... o o e 840
Image - PerceptionisReality . . . . ................ 840
CHAPTERS. . . . .. v i i e 844
Exposure - How to become a Global Celebrity . . . .. ....... 844



Table of
Contents

CHAPTERG. . . . ... .. e 847
“Catch” More Investors than You Can Handle . . .......... 847
CHAPTERT . ... ... o 849
Systematizing and Automating Finding Private Lenders . . . .. . .. 849
CHAPTERS. . .. ... ..o e 850
Legal Considerations . . . .. ......... .. ... ... 850
APPENDIX-1 . ..o 851
SEC REGULATION B02(C). . . ... ... ...t 851
APPENDIX-2 . ..o 855
The Patriot Act and Money Laundering. . . .. ........... 899
APPENDIX-3 ... o 858
Sample PromissoryNote . . . ............ ... ... 858
Chapter55. . . . .. ... ..... 861

Today’s Private Money Strategies You Can Use
to Seize All the Capital You'll Ever Need!

Mike Beecroft
Finding Private Money to Fund Your Real Estate Deals . . . . .. .. 862
How Do You Find Private Money Lenders? . . . ........... 863
Who Has Momey?. . . . ... ..o 864
Chapter56 . . . . . . ... ... .. 871

Owner Financing: The Key to Selling Your
Home Fast in Good or Bad Markets

Greg Winfield

INTRODUCTION. . . . o o v e e e e 8n
SECTION ONE

HOW TO SELL YOUR HOME IN GOOD OR BAD MARKETS ... .. 812
THE QUALITY CONTRACT . . . . . ..o oo 874
THE LOW QUALITY CONTRACT. . . . . ... ...ttt 875
“UNDERSTANDING A PRIVATELY HELD CONTRACT AND NOTE” . . . . . 816
EXAMPLE OF A QUALITY SECOND MORTGAGE. . . . . .. ... ... 878
EXAMPLE OF A LOW QUALITY SECOND MORTGAGE . . . . ... ... 878
YOURPLAN OFACTION . . . ... oo 880
SECTION TWO

A PROVEN WAY TO GET YOUR HOME SOLD FAST. . . . . .. ... .. 881
GETTING THE WORD OUT - EFFECTIVE ADVERTISING . . . . . . . .. 882

VALUABLE TIPS FOR SELLING A HOME USING OWNER FINANCING. . . .884

TIPS FOR PRICING YOURHOME . . ... .............. 885
SECTION THREE
UNDERSTANDING A PRIVATELY HELD NOTE . . .. ... ....... 890
BORROWING AGAINST YOUR CONTRACT .. ............ 892
Chapter57. . . . . . ... ..... 899
Terms for Investors
Doug Mahoney
SoYouWanttoBeaBank, ..................... 899
Termsforlnvestors. . . .......... ..., 901
Chapter58. . . . . . ... .. ... 903
Using Other Peoples Money (OPM)
Lou Castillo
Infroduction . . .. ........ .. .. . ... 904
Ghapter 2 Beware of Loan Fraud . . . ... ............ 905
Ghapter 3 Traditional vs. Greative Financing . . . ... ....... 906
Ghapter 4 Terminology . . .. .. ... ... . v v, 908
Ghapter 5 Interest and Amortization . ... ............ 914
Ghapter 6 OPM—0ther People’s Money . . . .. .......... 917
Ghapter 7 Banks and Hard Money . . . . .. ............ 920
Chapter 8 Seller Financing . . . . ................. 926
Chapter 9 “Subject To” Transactions . ... ............ 928
Ghapter 10 Private Lenders. . . . .. ............... 937
Ghapter 11 How to Get Cash at Closing . . . .. .......... 943
Chapter 12 On-Going Support . . . . . ... ............ 944
Gontact Information . .. ..................... 944
FORMS APPENDIX . ............ ..., 944
Chapter59. . . . . . ... ..... 966

Mortgages From the Inside Out
M.A. Enterprises

Mortoage Lending Today, A Banker’s Perspective. . . . .. ... .. 966
Mortgage Banking’s Past, Present, and Future . . . . .. ...... 967
Interest Rates vs. Down Payments. . . . .............. 968
Appraising the Value of yourHome . . . .............. 969
Understanding Your Credit Character . . ... ........... 970



Table of

Contents

 _

»

The USDAProgram . . . .. ........ . it 9N
Purchase Plus / Refinance Plus Loans . . . .. ........... 972
How to be a Good Borrower . . . .. ................ 973

Section Seven
COMMERCIAL REAL ESTATE INVESTING

Chapter60. . . ... ... ..... 975

Millionaire Transition to Commercial Real Estate
Terry Hale

Introduction . . ......... ... ... 975
legal Stuff. . .. ... .o i 976
What Is Commercial Real Estate? . . . .. ............. 976
Myths About Commercial Real Estate . . . .. ........... 980
What The Players Don't Want You To Know. . . . .. ........ 981
| Believe, “Relationships Are Worth More than Money” ™ . . . . .. 982
Listening To Advice From The Wrong People . . . . ... ... ... 983
The Rules To Construct The Right Deals . . . .. .......... 985
Timingis Everything . . .. .. ... ... . 9817
Using Professionals. . . . ......... o i 989
Million Dollar Case Study . . . . .. ...... ... ... ... 992
Exit to Financial Freedom . . . .. ................. 993
| Want YOU As My Next Partner!. . . ................ 994
Twice The Amount! . . . . . ........ ... i, 994
P'mReady, AreYou?. . .. ....... ... 994
Chapter61. ... .......... 996

8 Keys to Thriving in Real Estate Investing Right Now
David Lindahl

The 7-Minute Accurate Apartment Analysis . . . ......... 1001
Chapter62. . .. .......... 1008
Skip Right to the Front of the Line and Start Now With
Zero Experience Without Risking Or Needing Any Cash
or Credit Whatsoever in Commercial Real Estate

Jason Gilbert

The Two BEST Strategies . . .. ................. 1009

FAST Money Strategy: Master Lease Option . . . . ... ... .. 101
BIG Money Strategy: Joint Venture Facilitation. . . .. ... ... 1013
The 4 Best Commercial Property Types . . ... ......... 1016
WhentoGetStarted .. ..................... 1017
How and Where to LearnMore. . . . .. ............. 1018
Chapter63. . ... ......... 1019

Making the Case for Your Commercial Refinance
Frank Gallinelli

Laying the Groundwork . . . .. ........ ... ... . ... 1020
Building Your Presentation . . .................. 1024
About the Author . . . ... ... .. 1033
MboutRealData. . . ............ ... ... ... .. 1033
Chapter64. . . . . ......... 1035

Real Estate and Business History of James Devine
Jimmy Devine

House Moving . ... ........ ... ., 1041
Englewood Florida- . .. ............. ... ..., 1044
El JobeanFlorida. .. ...................... 1046
FloridaHomes . . .. ....... ... ... .. .. .... 1046
Section Eight
REAL ESTATE SPECIALTIES A-Z
Chapter65. . . ........... 1054
Keys to Improving Credit Scores Fast
Richard Simms
CreditScores . .......... ... .. ... ... 1054
The CreditReport. . . .. ....... ... . . ... 1055
StolenlD. . ........ ... 1059
Chapter66. . . ........... 1067

Overseas Investment Strategies and Opportunities
Doug Crowe

Offshore Gan be Safer than Onshore. . . ... .......... 1067

The 8 Biggest Mistakes in Offshore Real Estate...and How to Avoid Them!1069



Table of
Contents

BONUS: . ... 101

Chapter67 . . . . . . ... ... .. 1072

Landlording for Long-Term Wealth With Rental Properties!
Jeffrey Taylor

PRIORITY #1 - FILL THE VAGANGY . . . ... .......... 1073

PRIORITY #2 - KEEP RESIDENTS LONGER - STOP THE BLEEDING. . . 1080

GET YOUR RENT MONEY (AND ON TIME) - STOP THE BLEEDING . . . 1082

Chapter68. . . . . ... ...... 1085
Flipping Manifesto
Cris Chico

What if there was ahsolutely ZERO risk to real estate investing? . . 1086
HOW IN THE HECK DOES THIS WORK?”. . . .. .......... 1088
So let's get going and startwith Step # 1. . . ... .... ... 1089
Step 1 - Building a list of hungry buyers. . . ... ........ 1089
Step 2 - Find Motivated Sellers. . . ... ............ 1092
They want to talk to us - willingly! . . .. ............ 1093
S0 how do you find these sellers? . . . . .. ........... 1093
So how do we find these sellers???? . .. ............ 1093
Hereis howitallworksout .... . .. .............. 1094
Step 3 - Become a Real Estate Matchmaker. . . . .. ... ... 1095

Chapter69. . .. .......... 1098

How to Make Quick Cash in Today’s Real Estate Market
Jamel Gibbs

Targeting Motivated Sellers. . . . ................ 1099
Making the Offer!, . . .. ......... ... .. .. ..., 1101
Cashing the Checks. . . .. ........... ... ..... 1102
Chapter70. . .. .......... 1105

Should | Wholesale Deals to a Select Few or the Masses
Tim Randle

Tell Me More About My Buyers . . .. .............. 1105
Beware of Weasels! . . ............. .. .. ..., 1106
What Pre-Qualification Questions Do You Ask Your Buyers? . . .. 1107
The Section 8 Goldmine . . ................... 1112

What About Retail Buyers? . . . ................. 1112

[nternet Buyer Building . . .. .......... ... ... .... 1114
Contractors, Gontractors, Contractors! . .. ........... 1119
Chapter 7

Contingency Situations . . .. .................. mi
What Happens If Your Buyer Backs Out? . . ... ......... mi
Can | Renegotiate With My Seller?. . . ... ........... 1118
Will My Buyers Cut Me Out Of A Profit? . . .. .......... 1118
Should | Wholesale Deals to a

Select Few or the Masses? . . .. ................ 119

Should You Let Your Buyer Start On Repairs Before Closing? . . . . 1120
Should I Assign My Contract And Get Paid. . ..Or Wait Until Closing? 1120

ASSIGNMENT OF CONTRACT. . . . . ............... 121
What Should | Do About Advertising A Property I'm Wholesaling? . . 1122
The “As-Is” Contingency . . .. .......... ...\, 1122
What About Wholesaling Properties Other Than Single-Family? . . . 1122
How To Deal With The “Pressing” Seller . . . ... ........ 1122
What If Seller Doesn’t Want To Give Exclusive Control? . .. ... 1123
Using The “Property Primer” Approach . .. ........... 1123
Negotiating IS Everything! . . .................. 1126
Let's Play Chicken . . .. ......... ... ... .. .... 121
Silence Is Golden . . . . .......... ... .. .. . ... 1128

Chapter71. . . . . ... ...... 1129

Know Your After Repair Value (ARV)

Mark Jackson

[nstantly Do Deals Quicker for Maximum Profit and Success! . . . . 1129
DefineaComp . ........... .0 v, 1133
Acquisition Value . . . . . ....... ... 1135
HowtoGetComps . ............ ... v ... 137
DOING YOUR OWN RESEARCH . . . .. .............. 1137
Valuating Wholesale Properties . . .. .............. 1140

Chapter72. . . . ... ....... 1145

How to Combine the Fast Cash Benefits of Whole-

saling With the Big Profits of Retailing!
Mike Butler

Brand New Exit Strategy for Investors . . . . .. ......... 1145















Table of
Contents

Chapter88. . . ........... 1414

Powerful Tax-Saving Strategies for Real Estate Investors
Albert Aiello

Entity Selection & Structuring . . .. .............. 1423
For Real Estate - Limited Liability Companies Have the Best
of All Worlds Unlike Any Other Entity, . . .. ........... 1423
Section Ten
COACHING
Chapter89. . ... ......... 1430

Design Your Perfect Real Estate Investor Life
Paul Finck

‘Design Your Life™, Your Personal Playbook.’. . . . .. ... ... 1443
Chapter90. . . . . . ... ... .. 1446
Real Estate Success Goach

Tim Taylor

LANDLORDING FOR LONG-TERM WEALTH WITH RENTAL PROPERTIES!. 1446

PRIORITY ##1 - FILL THE VAGANGY . . . .. ........... 1447

1) Encourage Advance Notification. . . . . .. .......... 1448

2) Get Resident’s Cooperation. . . .. .. ............ 1448

3) Make it Move-In Ready BEFORE the move-out. . . . ... ... 1449

4) Focus on Trainable Applicants (not perfect ones) . . . . . . . . 1449

9) Study and Separate Yourself from the Competition . . . . . . . 1450

6) Continually Advertise . . . .................. 1451

7) Take Your Advertising to Where Your Prospects Are.. . . . . . . 1452

8) Contact Key Referral Contacts . . . . .. ........... 1452

9) Always include and highlight a WOW factor.. . . . .. ... .. 1453

10) Be Accessible. . . . .. ........ ... ... ..., 1453

11) Sell Value, Don’t Just Show Your Rentals. . . ... ... ... 1453

12) Follow-up with Prospects.. . . .. .............. 1454

PRIORITY #2 - KEEP RESIDENTS LONGER - STOP THE BLEEDING. . . 1454
GET YOUR RENT MONEY (AND ON TIME) - STOP THE BLEEDING . . . 1436

Chapter91. ... .......... 1459

A Beacon of Realistic Optimism and Opportunism
Frank McKinney

Section Eleven
Bonus

Bonus Section1 . .. ... ..... 1469

So You Want to Make Big Money on-

line through Affiliate Offers?
Ray Higdon

Section1-TheBasies. . ....................
Section 2 -No Cost Marketing Method. . . .. ..........
Section 3 - The Power of Google Adwords . . . . .........
Writing the Google Ad. . . . ... ................
Section 4 - Landing Pages . . . .................
Section 5 - Automating Your Online Business . . .........



	Button 1010: 
	Page 1: 
	Page 2: 
	Page 3: 
	Page 4: 
	Page 5: 
	Page 6: 
	Page 7: 
	Page 8: 
	Page 9: 
	Page 10: 
	Page 11: 
	Page 12: 
	Page 13: 
	Page 14: 
	Page 15: 
	Page 16: 
	Page 17: 
	Page 18: 
	Page 19: 
	Page 20: 
	Page 21: 

	Button 3: 
	Page 1: 
	Page 2: 
	Page 3: 
	Page 4: 
	Page 5: 
	Page 6: 
	Page 7: 
	Page 8: 
	Page 9: 
	Page 10: 
	Page 11: 
	Page 12: 
	Page 13: 
	Page 14: 
	Page 15: 
	Page 16: 
	Page 17: 
	Page 18: 
	Page 19: 
	Page 20: 
	Page 21: 

	Button 108: 
	Page 1: 
	Page 2: 
	Page 3: 
	Page 4: 
	Page 5: 
	Page 6: 
	Page 7: 
	Page 8: 
	Page 9: 
	Page 10: 
	Page 11: 
	Page 12: 
	Page 13: 
	Page 14: 
	Page 15: 
	Page 16: 
	Page 17: 
	Page 18: 
	Page 19: 
	Page 20: 
	Page 21: 



